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LONG-TERM CARE AWARENESS




LONG-TERM CARE AWARENESS

Making the long-term care conversation an integral part of retirement planning
As more Americans are living longer, long-term care planning is increasing in importance. Being
proactive before care is needed can make a lasting impact on a client’s quality of care, ability to

maintain dignity and their family’s financial security.

CLIENT

Client workbook* : MGR-CONV-FLI005
Give this fillable workbook to your clients before
you meet so they can be ready to discuss their
plans.

10 reasons client flier*: MGR-CONV-FLI006
Make your clients aware that they should be talking
about long-term care with you and their loved ones
NOw.

Infographic*:MGR-CONV-APHOO01
Show clients this information about sharing their
thoughts about long-term care with their families.

*Available for use in all states except AZ, CA, CT, DC, DE, FL, HI, IN, MT, ND, NJ, NY,
SD, VL.

ADVISOR

Training Seminar: MGR-CONV-PPT003
Show agents how to incorporate long-term care
planning into their practice.

LTC Article: MGR-CONV-ARC001
Learn why having discussions is one of the best
ways clients can prepare for long-term care.

10 reasons advisor flier: MGR-CONV-FLIO08
See 10 reasons why you should be talking with
your clients about long-term care.

LTCE Decision Tree:
MG-LTHC-BRC001

Indemnity vs. Reimbursement flier:
MGR-IVR-FLIOO1

Visit our what care costs website: www.whatcarecosts.com/Lincoln Sponsor code: Lincoln

For agent or broker use only.
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http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-PPT003
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-ARC001
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-FLI008
https://fulfillment.lfg.com/servepdf.aspx?sku=MG-LTHC-BRC001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-IVR-FLI001
http://www.whatcarecosts.com/Lincoln
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-FLI005
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-FLI006
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-APH001

LONG-TERM CARE AWARENESS: COBRANDING

E-mails can be customized on your behalf. Please share your logo and contact
information with your wholesaler if you’d like a campaign to be created for you.

Topic Women & Caregiving Alzheimer's & Women Alzheimer’s Disease and LTC LTC Planning as a family
Order Code MGR-FALL-oMLO0O1 MGR-FALL-oML002 MGR-FALL-oMLO03 MGR-FALL-oML004
Thumbnail
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LINCOLN MONEYGUARD SOLUTIONS




LINCOLN MONEYGUARD SOLUTIONS

Lincoln MoneyGuard Solutions can help you protect your clients’ retirement from long-
term care expenses with affordable, flexible options beginning at age 40.

CLIENT ADVISOR

MoneyGuard Client Seminar PHI Tool for MoneyGuard solutions MoneyGuard Quadrant Flier

* MGR-ICC-PPT007 (ICC version)* e MGR-PHI2-ELI002
» MGR-CLT2-PPT007 (for use in AZ, CT,DC, DE,  « \GR-PHIC-FLIOO2 (CA version) MGR-QUAD-FLIO04

FL, HI, IN, MT, ND, NJ, SD, VI)
* MGR-CA-PPT025 (CA version)

MoneyGuard Il Advisor Seminar

MoneyGuard Il California Trifold « MGR-ADV2-PPT007

* MGR-CA-BRC0O25

MoneyGuard Reserve Client Seminar

* MGR-NY-PPT002 (NY version) MoneyGuard Il CA Product Guide
* MGR-CA-BRC026

MoneyGuard Underwriting at a Glance
Guidelines Brochure
e MGR-ADV2-BRC0O04

MoneyGuard presubmission qualification guide

« MGR-QUA2-FLIOOS8 .
9 i MG Reserve Trifold Lincoln Concierge Care Coordination
* MGR-CA-FLIO56 (CA version) « MGR-NY-BRC003 Lincaln
MoneyGuard Il Client Product Guide: MoneyGuard Reserve Client Guide * MGR-LCC-PPTO01
* MGR-ICC-BRC014 (ICC version)* - MGR-NY-BRCOO7 (NY only)

LTC Planning for Couples flier

* MGR-CLT2-BRCO12 (for use in AZ, CT, DC, DE,
* MGR-PLAN-FLIOO1

FL, HI, IN, MT, ND, NJ, SD, VI)

The Power of Starting Early Flier:
* ICC Version: MGR-STAR-FLIO01

MoneyGuard Il Client Trifold: * Non-ICC Version: MGR-STAR-FLI002
« MGR-ICC-BRCO15 (ICC version)*

* MGR-CLT2-BRCO13 (for use in AZ, CT, DC, DE,
FL, HI, IN, MT, ND, NJ, SD, VI)

Indemnity vs. Reimbursement Flier
* MGR-IVR-FLIOO1

MoneyGuard Playbook
* MGR-PLAY-BRCO02

* States other than AZ, CA, CT, DC, DE, FL, HI, IN, MT, ND, NJ, NY,
SD, Vi

‘ ] For agent or broker use only. LCN-2025744-021218


https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ICC-PPT007
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CLT2-PPT007
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CA-PPT025
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-NY-PPT002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-QUA2-FLI008
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CA-FLI056
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ICC-BRC014
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CLT2-BRC012
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ICC-BRC015
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CLT2-BRC013
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-PHI2-FLI002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-PHIC-FLI002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CA-BRC025
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CA-BRC026
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-NY-BRC003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-NY-BRC007
http://lincolnfinancial.dmplocal.com/main/index.php?action=t&tag=MGR-STAR-FLI001&id=103279&viewers_email=janelle.roedan@lfd.com&dest=https://fulfillment.lfg.com/CF/LFG/EF/67838/MGR-STAR-FLI001_Z01_VIEW.PDF
http://lincolnfinancial.dmplocal.com/main/index.php?action=t&tag=MGR-STAR-FLI002&id=103279&viewers_email=janelle.roedan@lfd.com&dest=https://fulfillment.lfg.com/servepdf.aspx?sku%3DMGR-STAR-FLI002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-QUAD-FLI004
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ADV2-PPT007
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ADV2-BRC004
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-LCC-PPT001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-PLAN-FLI001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-IVR-FLI001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-PLAY-BRC002

Lincoln Concierge Care Coordination

Welcome to

Lincoln MoneyGuard® solutions

You're In Charge

Congratulations on your purchase of a Lincoln MoneyGuard policy!

Being prepared for a potential long-term care event should come as 2 welcome rellef to you
and your family.

‘You've worked hard to be able to make this important investment to protect you and your family. To get
started, please review the short vide incoinFinancial.com/\WeicomeToMoneyGuard: then with your
policy number handy, follow the steps below. If you have any questions, contact Lincoin Finandial at 800-
962-1654 or your adisor.

Reglster online for full access to your account.

(G0 1o Lincoinfinandial com and select LOG IN/REGISTER.

= This will give you access to your statements and policy values
« You'll 5o be 2ble to access your benefits and start a claim.

= And knows wehen your niext flexible premium payment is due

Let your children or loved ones know that you have a MoneyGuard policy.
= Long-term care planning is 3 family affair. Make sure they UnGarstand how 1o help you access your
Benefits when you nieed them,

®

) bropare 2 durable healthcara powr of attomey.

= In case you are incapacitated, it protects your wishes regarding care and treatment.
« It appoints an individual of your chosing to make il healtheare decisions on your behall
= This person would also be able to submit MeneyGuard ciaims for you.
{Note: A power of attomey that is nondurable becomes void shouid you become incapaditated.)

(©) Regstar for the Lincoin Concerge Care Coortination wabsita
= This great resource is available to you as a policyowner and will help you and your loved ones stay
connected, develop a personalized plan to maintain independence, research different long-term care
senices, and more
« Croste your LOGIN b vsting el o Conclr
o iy e e T
Youl et 2 sponsor coda. Use Lncoln Fnancat

—

Click HERE to view our
welcome video

By taking these steps, you and your loved ones will be prepared to make the correct
decision should the need arise for long-term care services.

1 gaantesd b ary Eank ofseAngs assocton

procicts
The Lincon Natoral Uife insurance Company
[ r y Company of New Yok rage tf2

New Welcome Flyer:
MGR-CLT-FLIOO03

For advisors and policy holders only. Not for use with the general public.

For agent or broker use only. LCN-2025744-021218


http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2017/Video/5598938680001.html
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CLT-FLI003

LINCOLN MONEYGUARD® - GET TO KNOW THE PROCESS

E-mails can be customized on your behalf. Please share your logo and contact
information with your wholesaler if you'd like a campaign to be created for you.

Order Code

Thumbnail

Lincoln MoneyGuard®
Underwriting Process

Get to know our
underwriting process

MGR-PRO-OMLO0O4

Lincoln MoneyGuard®
Claims Process

Get to know our claims
process

MGR-PRO-OML0O02

For agent or broker use only.

Lincoln MoneyGuard®
‘Who is Your Client
Playbook’

Lincoln MoneyGuard®
Concierge Care Coordination

Get to know how valuable Lincoln
Concierge Care Coordination can
be during planning

Find the right client for
Lincoln MoneyGuard

MGR-PRO-OMLOO3

MGR-PRO-OMLO0O1

LCN-2025744-021218


https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=BAXwNs9ansc
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=TLQl4NvNtRI
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=dr5i2pUtqBw
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=NrW8fCRDLyo

LINCOLN MONEYGUARD® - EXPANDED FLEX PAY

E-mails can be customized on your behalf. Please share your logo and contact
information with your wholesaler if you'd like a campaign to be created for you.

Lincoln MoneyGuard® Lincoln MoneyGuard® Lincoln MoneyGuard® 11 Lincoln MoneyGuard® 11
Expanded Flex Pay Expanded Flex Pay Expanded Flex Pay Expanded Flex Pay

Plan for LTC at a younger age Affordability for couples Women and LTC For more ideas on how to

use flex pay, use the
MoneyGuard playbook

OMC Order MGR-FLEX-oML002 MGR-FLEX-oMLOO3 MGR-FLEX-oML0O04 MGR-FLEX-oMLOO5
Code
Thumbnail
Help clients plan for LTC at a younger age Flex pay improves LTC affordability for couples Expanded payment optons help women plen for LTC \jxn:eln MoneyGuard® Il — a lasting gift opportunity

& = N = Viemen wan' tu feel confident Bt hey are protecing ther savngs and ther eGemit

e, HoneyGusrc® 2 oe 2 e Serktythey need o sekres he sk of g uninsued. "

Moy Guard® & Cients 33 young 55 40 can now: . Sty You can hep them be proacive wh 2 g e care pian it -
e R e e 7 Forexamps, having ocepleled e educaton funding forthei chidren, a 50-yearold coupie
* Simtaneously address mudtle gois i thei fnancia plan
+ icsease approal chances beause o feue beath s

aptions

Forexamp eganded et pamen pties a2 122006 Gz o
Lincon MoveyGosrd® § romm payments ove 15 yearsané b Snished paing by 92 65

Download the piaybook to help you idesity
opportunities that may aiready be in your book.

you approach the keng-em care planning

==
B
|

DoWNL0MD FUER Dowe0Can RSN SRR
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https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=K4ClG2n-vRw
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=GALXYZoDGLY
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=Qjt1TV-rTNQ
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=UJsdjLBNQqE

WOMEN AND LONG-TERM CARE




LINCOLN MONEYGUARD® - WOMEN AND LTC

Expand long-term care planning penetration among female clients and prospects. Help
women protect wealth from long-term care expenses by planning for themselves and

family before the need arises.

ADVISOR

CLIENT

A LTC conversation with Mom Flier
e MGR-INFO-FLIO0O6

A LTC questionnaire

* LFD-QUES-FLIOO1 (ICC version)*

* LFD-QUES-FLIOO2 (for use in AZ, CT,
DC, DE, HI, IN, MT, NJ, NY, SD, VI)

Women and LTC Client Whitepaper

* MGR-WI-WPRO0O1 (ICC version)*

* MGR-WI-WPR0O02 (for use in AZ, CA,
DC, DE, HI, IN, MT, ND, NY, SD)

*  States other than AZ, CA, CT, DC, DE, FL, HI, IN, MT, ND,
NJ, NY, SD, VI

Women and LTC Client Seminar
* MGR-WI-PPT003 (ICC version)*
e MGR-WI-PPT004

Women & LTC Infographic
* MGR-WI-FLIOO1 (ICC version)*

For agent or broker use only.

Advisor Seminar
e MGR-WI-PPT001

Advisor White Paper
* LFD-WI-WPR0OO1

Advisor Conversation Starters

* MGR-WI-FLIO02

Advisor Women & LTC Toolkit

* MGR-WI-FLIOO3

LTC Planning for Couples flier

* MGR-PLAN-FLIOO1

LCN-2025744-021218
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https://fulfillment.lfg.com/CF/LFG/EF/47945/MGR-INFO-FLI006_Z02_VIEW.PDF
https://fulfillment.lfg.com/CF/LFG/EF/46360/LFD-QUES-FLI001_Z03_VIEW.PDF
https://fulfillment.lfg.com/CF/LFG/EF/44948/LFD-QUES-FLI002_Z01_VIEW.PDF
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-WPR001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-WPR002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-PPT001
https://fulfillment.lfg.com/servepdf.aspx?sku=LFD-WI-WPR001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-FLI002
https://fulfillment.lfg.com/CF/LFG/EF/52928/MGR-WI-FLI003_Z01_VIEW.PDF
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-PLAN-FLI001
https://fulfillment.lfg.com/servepdf.aspx?sku=mgr-wi-ppt003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-PPT004
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-WI-FLI001

LINCOLN MONEYGUARD® - WOMEN AND LTC

E-mails can be customized on your behalf. Please share your logo and contact
information with your wholesaler if you'd like a campaign to be created for you.

Email Topic

Women and Long-term Women & LTC - Conversation ~ Women and Long-term Care
Care Overview Starter Planning Tools

Order code MGR-WI-oML001 MGR-WI-oML002 MGR-WI-oML003

Thumbnail

Help women and their spouses plan for long-term
care expenses

50% ofthe U.S. female workforce has faken leave to care for s relafive, and half arz
concemed it will negatively impact theirretirement financial securiy.!

Take advantage of our new women and long-tem care
planning materizls:

A5 you may know, many times the women n the famiy assume the role of carsgiver. In fact,

Women are willing to talk about long-term care

Research shov.s that female lients — more so than male counterparts — undsistand the
importance of long-i planning, and are villng to share d 0
responsibilties vith their advisors. Women also ars lsss likely to ressarch financal products
on their own, which suggests that they rely on their advisors to heip them make irforned
choices.

Help the female clients n your i rstand fiss fiske and challenges that a long-tam
care event coukd pose to their ffe and *heirloved ones. Uise ‘hese new planning resources to
find prospects and engage female clients in long-term cars planning discussions.

Find praspects in your Discevei effective approaches to the
bookof busiress iong-term care conversafion

KNOW YOUR CLIENTS

For agent or broker use only.

Start aducating female clients about the risks

The unpredictasilty of a health event r=quiing long e care and s expenses zault quicky
deraila retrement income pian. Unfofunatel, in companson 15 men, women 3r: more at
fisk of potentially needing long-tem care or bearing the burden of providing care: 2

Help the female cients in your practce understand the chalierges they face by staring a

long-temm care conversafion viih ther. Use our client and ad-isor-approve fesources o
make them aware of the need to plan.

Client LTC planning “Mora in the Middle’ Heip your dlients leam
questionnaire Life & Health Advisor more aboutLTC
magazine ariisle expenses

7:: _—‘
o A
¥ o n\

QUESTIONNAIRE

AZ CT.DE Dt
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https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=Txgz-OiZfKQ
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=CtAMFdchiDM
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=_IZ7cZ5EVB0

CAREGIVING AND ALZHEIMER'S




LINCOLN MONEYGUARD® - CAREGIVING AND

ALZHEIMER’S

Educate on the two sides of caregiving and help individuals protect wealth from long-
term care expenses by planning before the need arises for cognitive impairment,
dementia, and Alzheimer’s Disease.

CLIENT
Alzheimer's Awareness Flier Alzheimer’s Client Seminar
e MG-ALZ-FLIO01 * MGR-ALZ-PPT003 (ICC version)*

* MGR-ALZ-PPT004 (for use in AZ, DC,

Alzheimer’s Infographic
* MGR-ALZ-FLIO10

DE, FL, HI, IN, MT, ND, SD)

Health and Wealth Checklist Caregiving Infographic
* MGR-CARE-FLIOO1  MGR-CARE-APH002

Tips for Caregivers
* MGR-CARE-FLIOO3

Living-well longer Article
* MGR-ALZ-ARC001

Creating lasting memories Article
* MGR-ALZ-ARCO003

*  States other than AZ, CA, CT, DC, DE,
FL, HI, IN, MT, ND, NJ, NY, SD, VI

[l

For agent or broker use only.

ADVISOR

Alzheimer’s Advisor Seminar
e MGR-ALZ-PPT002

Caregiving Advisor Seminar
* MGR-CARE-PPT001

Article Reprints:
* 3 New Findings About LTC
Planning Prospects’ Emotions:
* MGR-LTC-ARC012
* IRl Winter Insight Magazine
article
* MGR-CARE-ARC003

LCN-2025744-021218
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https://fulfillment.lfg.com/servepdf.aspx?sku=MG-ALZ-FLI001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-FLI010
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CARE-FLI001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CARE-FLI003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-ARC001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-ARC003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-PPT002
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CARE-PPT001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-LTC-ARC012
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CARE-ARC003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-PPT003
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-PPT004
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CARE-APH002

LINCOLN MONEYGUARD® - CAREGIVING

E-mails can be customized on your behalf. Please share your logo and contact
information with your wholesaler if you'd like a campaign to be created for you.

Material Women & Caregiving Alzheimer’s Awareness The link between LTC Planning as a
E-mail Alzheimer’s & LTC family

Order Code MGR-FALL-oML001 MGR-FALL-0ML002 MGR-FALL-oML003 MGR-FALL-oML004

Thumbnail

‘ ] For agent or broker use only. LCN-2025744-021218 16


https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=VnCLsspB0iU
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=a9eh373Un-Q
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=YCuEBztFIc8
https://lincolnfinancial.dmplocal.com/main/?p=dsc.get&id=U9mYXmDnKpk

WEBINAR OPPORTUNITIES

Topic 2017 MoneyGuard Il Advisor PPT Lincoln Concierge Care LTC Conversation

Coordination

Advisor/Client Advisor Advisor Advisor
Facing
Description This seminar talks about This seminar shows the value of Show agents how to
planning for long-term care Lincoln Care Coordination, the incorporate long-term
expenses and the importance access to resources, and how to care planning into their
of helping to protect the clients' file a long term care claim. practice.
wealth and their loved ones.
o][oxelGIReL AN MGR-ADV2-PPT006 MGR-LCC-PPT001 MGR-CONV-PPT003

(click to preview)

Thumbnail

nllincnln IE*'
b WealthProtection Expertise™ WealthProtection Expertise™
PLAN FOR THEIR FINANCIAL FUTURE LINCOLN CONCIERGE CARE COORDINATION
HELP CLIENTS PREPARE FOR LONG-TERM CARE EXPENSES AN EXCLUSIVE ADVANTAGE FOR YOU AND YOUR FAMILY H*'“ﬁ thi Iuni-[um cane tonversation
' an integral part of retirement planning
”| Click to add
Lincoln MoneyGuard® 1 Click to add taxkd
- by e
For agent or broker use oniy. Not fo use with the publi. EIEIMEI T . - l—

You're In Charge®
For agent or broker use only. LCN-2025744-021218 17



https://fulfillment.lfg.com/servepdf.asp?sku=MGR-ADV2-PPT006&version=Z01
https://fulfillment.lfg.com/servepdf.asp?sku=MGR-LCC-PPT001&version=Z01
http://fulfillment.lfg.com/servepdf.aspx?sku=MGR-CONV-PPT003

Topic

Advisor/Client
Facing

Description

Thumbnail

WEBINAR OPPORTUNITIES CONT’D

Who's talking to the kids?

Advisor

To maintain a healthy practice in an
era of aging clients you want to look
at

multigenerational strategies that fit
your unique skills and strengths. This
presentation

and companion Brainshark is full of
engagement ideas and best practices
to position your

business for the future.

OMC Order Code MGR-MULT-PPT0O03
(click to preview)

r , Lincoln
Fimendal Grou
You'e In Chorge

WHO'’S TALKING TO THE KIDS?

Strategies to help your clients with multigenerational wealth
planning and long-term care planning

Women and Long Term Care

Advisor

This seminar explores why

women are ideal candidates for

long-term care planning. It
sheds light on the factors that
make women more at risk for
long term care than men and
the financial sacrifices of not
having a plan in place.

MGR-WI-PPT001

WealthProtection Expertise™

WOMEN AND LONG-TERM CARE

How to recognize and plan for their unique needs

LA L

For agent or broker use only.

Alzheimer’s

Advisor

We’'ll take a look at the
prevalence, disease process,
funding for care and services
as well as the resources
available.

MGR-ALZ-PPT002

LCN-2025744-021218
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https://fulfillment.lfg.com/servepdf.asp?sku=MGR-MULT-PPT003&version=Z01
https://fulfillment.lfg.com/servepdf.asp?sku=MGR-WI-PPT001&version=Z01
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ALZ-PPT002

DIGITAL TOOLS TO HOST ON YOUR WEBSITE

Topic Pre submission video LTC Digital Experience Timing is everything (LTC)

Link to View Here View Here ICC Link Non ICC Link
view

Thumbnail

MG pre-submission

Timing is Everything - ICC
ICC Version

Lincoln Mon " protection
What you need fore you apply

Topic Why LTC Bill Nash — Digital Experience Video Claims Video

Link to ICC Link Non ICC Link View Here View Here
view

Thumbnail

Filing a Long-term Care Claim

_ \ r Lincoln
: - '

Financial Group*

LingoIAYnsurance Sales Distribution

For agent or broker use only. LCN-2025744-021218 19


http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/OMC/Videos/4764719943001.html
https://ltclincoln.com/solutions/
http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/Video/5199770540001.html
http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/Video/5184605707001.html
http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/Video/4802499794001.html
http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/Video/4825016565001.html
http://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/2016/Video/4874855469001.html
https://www.lfg.com/public/individual/contactformsclaims/longtermcare?utm_source=typed&utm_medium=vanity&utm_campaign=claims

Lincoln’s What Care Costs Website

r I [.incoln
Financial Group

Clients believe they're
saved for it.

See the real long-term care

costs

“You plan for what matters most fo your clients;
howewver, an unplanned for long-term care event can
quickly derail even the best of plans.

SEE THE COSTS

For agent or broker use only.

Visit our what care
costs website:
www.whatcarecosts.

com/Lincoln

Use sponsor code:
Lincoln

LCN-2025744-021218 20


http://www.whatcarecosts.com/Lincoln
http://www.whatcarecosts.com/Lincoln

THANK YOU!

For more information regarding Lincoln MoneyGuard®
Marketing opportunities, please reach out to your Lincoln
MoneyGuard® representative.

Sales desk number: 877-533-0114
MGA Territory: MIAP

LFA Territory: MAP

AGBA-GA Territory: VIAP

r] You're In Chcrge
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https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-IN-MAP013
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-LFA-MAP001
https://fulfillment.lfg.com/servepdf.aspx?sku=MGR-ABGA-MAP001

IMPORTANT DISCLOSURES

Lincoln Financial Group® affiliates, their distributors, and their respective employees, representatives and/or insurance agents do not provide tax,
accounting or legal advice. Please consult an independent advisor as to any tax, accounting or legal statements made herein.

This material is provided by the insurance company that issues the product[s] described herein; it is intended for use with the general public.
The issuing insurance company is not undertaking to provide investment advice for any individual or any individual situation, and you should
not look to this material for any investment advice. The issuing insurance company, as well as affiliated companies, have financial interests that
are served by the sale of these products. Ask your financial advisor for assistance with your situation.

Lincoln MoneyGuard® |l is a universal life insurance policy with a Long-Term Care Acceleration of Benefits Rider (LABR) that accelerates the
specified amount of death benefit to pay for covered long-term care expenses. Long-Term Care Extension of Benefits Rider (LEBR) is available to
continue long-term care benefit payments after the entire specified amount of death benefit has been paid. The return of premium options are
offered through the Value Protection Rider (VPR) available at issue; Base option (1) is included in the policy cost; Graded option (2) is available at an
additional cost. Any additional surrender benefit provided will be adjusted by any loans/loan interest/loan repayments, withdrawals taken, and
claim payments made; and may have tax implications. Accelerated death benefits may be taxable and may affect public assistance eligibility. The
cost of riders will be deducted monthly from the policy cash value. The insurance policy and riders have limitations, exclusions and/or reductions;
and are subject to medical underwriting. Long-term care benefit riders may not cover all costs associated with long-term care costs incurred by the
insured during the coverage period. All contract provisions, including limitations and exclusions, should be carefully reviewed by the owner.

Issued by The Lincoln National Life Insurance Company, Fort Wayne, IN, on Policy Form LN880/1CC13LN880 with the following riders: Value
Protection Rider (VPR) on form LR880 and state variations/ICC15LR880 Rev; Long-Term Care Acceleration of Benefits Rider (LABR) on form
LR881/ICC13LR881; optional Long-Term Care Extension of Benefits Rider (LEBR) on form LR882/ICC13LR882.

r] You're In Charge®

For agent or broker use only. LCN-2025744-021218
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IMPORTANT DISCLOSURES

Lincoln MoneyGuard® Reserve universal life policies are issued by Lincoln Life & Annuity Company of New York, Syracuse, NY, on Policy Form
LN850 (8/05) with a Convalescent Care Benefits Rider on Rider Form LR851 (8/05), a Terminal lliness Accelerated Death Benefit Rider on Rider
Form LR853 (8/05), a Right to Purchase a Long-Term Care Policy on Endorsement Form LR856 (8/05), and a Nonforfeiture Benefit Rider on Rider

Form LR855 (8/05).

All guarantees and benefits of the insurance policy are subject to the claims-paying ability of the issuing insurance company. They are not
backed by the broker-dealer and/or insurance agency selling the policy, or any affiliates of those entities other than the issuing company
affiliates, and none makes any representations or guarantees regarding the claims-paying ability of the issuer.

Products and features, including benefits, terms, and definitions, may vary by state.

You're In Charge®
For agent or broker use only. LCN-2025744-021218
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